










While we've been hearing about recovery in
Japan for the last two years, Standard and
Poor's is "very worried about Japan not just in
the near-term but future-term"
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brought up several importa.nt points in his projections for
the chip market. Mr. Flynn pointed out that Japan has been a
leading market for wood cllips, yet US market share for
chips in Japan is the lowest it has been in 35 years. Austra­
lia, South Africa, and Olile are increasing their share of the
Japanese hardwood chip market and New Zealand is
expected to increase its position as a pulpwood supplier.
Pulpwood production is ex pected to increase 80 percent by
2010, mearung exports could reach nearly 3 million metric
tons.

PeteGrogan,of
Weyerhaeuser had a
positive outlook for
recovered paper. Mr.
Grogan proclaimed
North America the
winner in the race for

market share in the recycled paper market, supplying 50
percent of world demand. In the next ten years Asia is
estimated to be the leading consumer of recycled paper.

Larry Prornnitz ofTimberWest, on the other hand, reported
dismal news for lumber markets. Housing starts in Japan
are expected to decline to under 1,000,000 units by 2010 and
lumber prices are likely to stay at very low levels. Green
dimension lumber from North America is not only being
replaced by kiln dried and engineered wood products, but
the strong US dollar will also make competing with Canada
and Europe difficult.

Craig Adair from APA-The Engineered Wood Association
presented a scenario of increasing competition for North
American panel producers as well. North American exports
of aSB have fallen from approximately 2.2 billion square
feet in 1997 to 700 million square feet in 2000. North
American producers are not only faced with lower demand
in Asia, but also increased competition from European
producers. Although 92 percent of the world's aSB is
produced in North America, European producers plan to
install 700 million to 1.5 billion square feet in new aSB
capacity and South American producers plan to install 500
million square feet of new capacity. Foreign competition
from South American, Indonesian, Malaysian, and Chinese
plywood producers is also increasing. Mr. Adair predicted
that to deal with the increasing competition, producers will
concentrate on meeting international quality standards and
on ath'acting more capital to improve marketing efforts.

Evadna Lynn and Clark Binkley addressed financial trends
affecting the forest products sector. Ms Lynn predicted
softening demand in the US lead by a decline in housing
starts to 1.5 rrulhon by 2002 and a shift in the source of funds
for remodeling and repair from stocks to equity loans. In
total, a 2.8 percent decline in demand is projected. At the
same time, there will be an excess supply of products. Mr.
Binkley, from Hancock Timber Resource Group, cited
technological innovation, improvements in end-use,
improvements in manufacturing, and improvements in
plantations as factors that may offset increasing demand
over the long term due to population and income growth
and decreasing supply from national forests.

Halkett from the Pine Manufacturer's Association (New
Zealand) showed the growing pains associated with excess
suppliers of wood products. While New Zealand is a small
player in global wood flow, it is large enough to affect
prices Significantly Scandinavian suppliers have also
become formidabJe competitors to North American
suppliers in the Japanese market due to their ability and
willingness to supply high quality ki.ln dried wood
products that meet the dimension requi.rements of Japanese
builders. Tom Waggener supported the view of several
other speakers when he characterized China as a wildcard
due to dramatic restructuring in its economic and
regulatory arenas. He reported thatimports of softwood
logs are steadily increasing, tariffs for several primary
wood products have either been eliminated or lowered, and
low cost suppliers such as New Zealand and Russia
dominate the Chinese wood h·ade.

This year's conference ended with a panel on e-commerce.
Each of the four presenters served a different niche market,
ranging from supplying softvvare and products to the
construction sector, news and information, to servicing
lumber markets, and linking loggers to the on-line i.ndustry.
All speakers agreed the forest industry is behind the curve
in terms of adopting e-eommerce teclU\ologies. Tom
Westbrook of wwwood.netillustrated the importance of
adopting e-commerce technology. He said that accordi.ng to
TI,C ECOIJOmist, adoption of i.nternet technologies and
personal computers is faster than any previous technology,
Lllcludmg the telephone and car. MI. Westbrook said the
connectivity and ease of communications facilitated by the
Internet is important to survival in an increasingly
competitive global forest products industry. Pat Keane, a
representative of Buildnet.com, highlighted the importance
of information synchronization i.n the forest products
industry, or in other words standardizi.ng firms' supply
chams uSLllg Internet technologies..MI. Keane said the
goal of information is to have every product sold to the
end-user when harvesti.ng take place. Ernie Tuttle, of
eresourcesystems.com, also discussed the cost advantages
of usmg e-commerce technolOgies for both buyers and
sellers. Sellers can deliver information to increasingly
larger markets with minimal incremental costs, while
buyers have instant access to a greater number of product
offerings. Li.nda Barr, of forestweb.com, demonsh'ated the
ease of accessing news and information through the
Internet. Rick Hirschberg, of etimbercom wrapped up the
session by illustrating howe-commerce is making its way
to the woods. E-commerce at the timber sales level
minimizes costs and improves the quality of the delivered
product by providi.ng buyers with virtual tours of timber
sales, connections to small timber sales, and expanding
access to transportation networks. i
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The conference also included regional assess­
ments. Talks by Jan Hagstedt of the Nordic Timber
Council on Scandinavia, Mario Angel of the World
Forest Institute on South America, and Lawrie
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